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A matter of trust

Yesterday a goldilocks environment and record profits, today one of the 
worst crises in decades. Starting with the involvement of Wall Street investment 
banking in the US mortgage sector, the global banking industry has since been 
undergoing an extremely rocky time. 

The Private Banking sector might be one of the more stable units within 
the business. Nonetheless the challenges have mounted rapidly even there: when 
financial markets turn shaky, unstable business models and unwisely constructed 
and intransparent financial products are unmasked and clients increasingly ask 
tough questions. The volatile financial markets and a weak dollar put profitability 
under pressure. But that is not everything: Mistrust among the banks, long thought 
a phenomenon of the past, has resurged. Following this, clients’ trust in their bank 
has, in some cases, been shaken. Data problems relating to the activities of both 
the German tax authorities and the German secret service do not help and raise, in 
turn, questions of trust between the banks and their employees.

What are the answers on a strategic and management level? How can 
the challenges be turned into long term success factors? Take the opportunity to 
discuss these topics with international leaders from the Private Banking Business, 
Swiss regulatory authorities, top lawyers and consultants. The post conference day 
also puts the spotlight on the instrument trust, an up and coming feature within 
the continental European Private Banking landscape.

We cordially invite you to join our Private Banking Summit 2008. 

Yours sincerely

Claudia Gabriel
Editor-in-Chief, Schweizer Bank

François Schaller
Editor-in-Chief, Private Banking

Agenda PRIVATE BANKING SUMMIT 2008
 The relevance of traditional values in the private banking industry

 Sustainability: niche or mega trend?

 Client-centricity

 On- and offshore strategies

 Positioning in global markets

 Expansion vs. consolidation in private banking

 Differentiation in private banking

Agenda Post-Conference Day TRUSTS 
 Relevance of trusts for family offices in Switzerland and the European context

 Trust planning

 Different legislative approaches

 Open questions concerning the fiscal aspects

 Various consequences of different solutions

NAVIGATING THROUGH TURBULENT TIMES Panelists, Speakers and Chair

7th PRIVATE BANKING SUMMIT  |  Introduction, Panelists, Speakers and Chair
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For more detailed information about  speakers, 

 panelists and  chairmen please visit 

www.private-banking-summit.com

7th PRIVATE BANKING SUMMIT  |   Introduction, Panelists, Speakers and Chair

Stéphanie Reimann (project coordinator)

e-mail: stephanie.reimann@euroforum.ch

For further information please contact +41–43–444 78 72

Barbara Kuehne (project manager)

phone: +41–43–444 78 74

e-mail: barbara.kuehne@euroforum.ch
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Tuesday, 2nd September 2008

8.30

R e c e p t i o n  w i t h  c o f f e e ,  t e a  a n d  c ro i s s a n t s

D i s t r i b u t i o n  o f  c o n f e re n c e  d o c u m e n t a t i o n 

9.00 

Welcome and introduction of the conference theme 
Prof. Teodoro D. Cocca, Chair for Wealth and Asset 

Management, Johannes Kepler University, Linz 

AN OUTLOOK

9.30 

The outlook for global capital markets and the 
implication for the private banking industry

Robert Parker, Vice Chairman Asset Management, 

Credit Suisse, London

LONG TERM SUCCESS FACTORS

10.00

The importance of traditional values in private 
wealth management
 Tradition, quality and autonomy are the most important 
elements of a sustainable identity – internally and externally

 How to evaluate, develop and maintain those valuable 
elements?
Dr. Rolf P. Jetzer, Member of the Boards, Julius Baer Holding 

Ltd. and Bank Julius Baer & Co Ltd., Zurich

10.30  

Questions/discussion

10.45 

B re a k  ( c o f f e e  a n d  t e a )

11.15 

Client-centricity in private banking – 
buzzword or of economic interest
 Rationale to put the client into the center of private 
banking and how we define a client-centric 
management approach

 How does a systematic client-centricity-program 
look like?

 Learnings at Bank Sarasin and indicators of success
Michael Kullmann, Partner, MSR Consulting, Cologne and 

Tilmann Spohr, Chief Client Officer and Managing Director, 

Bank Sarasin & Cie AG, Zurich

11.45 

Keynote 
About the challenges an the role of a watchdog
 The recent turbulences in the financial markets question 
the capabilities of a supervisory authority

 FINMA, the Swiss answer, will become an integrated 
supervisor

 Can FINMA meet the expectations?
 What is the mandate and what are the credentials 
of a watchdog?
Dr. Eugen Haltiner, Chairman, Swiss Federal Banking 

Commission, Berne

12.15  

Questions/discussion

12.30 

L u n c h

ERI Bancaire SA cordially invites you to the lunch.

INTERNATIONAL COMPETITIVENESS

14.00 

Conquering markets with a new business model
 Opportunities
 The EFG model
 Tracking performance
 Results and outlook

Jean Pierre Cuoni, Chairman of the Board, 

EFG International, Zurich

14.30 

Keynote
How to improve the cost-income ratio in a 
global private bank?
 Managing the revenue side
 Managing the cost side
 Achieving long-term improvements

Chris M. Meares, CEO Group Private Banking, 

HSBC Group, London

15.00  

Questions/discussion

15.15 

B re a k  ( c o f f e e  a n d  t e a )

7th PRIVATE BANKING SUMMIT  |  Program

www.private-banking-summit.com
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Tuesday, 2nd September 2008

15.45

Modern and independent wealth management
 New players, new schemes in the private banking industry
 How to combine online private banking with the 
traditional way of private banking
Jacob Wester, Director, Head of Private Wealth 

Management (Europe), Saxo Bank A/S, Hellerup

16.15

Positioning in a global market
 Critical mass: The importance of size in the global 
competition for market share

 Consolidation: From planning to realization: 
The first 500 days of Clariden Leu, case study

 Attractive opportunities for growth
Adrian Leuenberger, Member of the Executive Board, 

Clariden Leu Ltd., Zurich

16.45  

Questions/discussion

17.00 

Panel discussion
The challenges for the private banking industry 
in an economic downturn

M o d e r a t i o n : 

David Bain, Financial News, Dow Jones, London

P a r t i c i p a n t s :

Adrian Leuenberger

Robert Parker

Dr. Juergen Plum, COO Royal Bank of Scotland, Zurich

Kurt Spirig, Member of the General Management, 

B-Source, Lugano

17.45

S u m m a r y  a n d  c o n c l u s i o n  o f  t h e  f i r s t  c o n f e re n c e 

d a y,  f o l l o w e d  b y  a  n e t w o r k i n g  r e c e p t i o n 

EUROFORUM invites you to the reception at the conclusion of the 

conference day. Take advantage of the opportunity to compare 

experiences with speakers and delegates.

Albert Reichmuth Inc invites you to a wine-tasting

19.15

We l c o m e  re c e p t i o n  f o r  t h e  g a l a  d i n n e r 

Hewlett-Packard invites you to the Gala Dinner at 

The Dolder Grand, Kurhausstrasse 65, 8032 Zurich 

8.30

R e c e p t i o n  w i t h  c o f f e e ,  t e a  a n d  c ro i s s a n t s

9.00 

Welcome and introduction 
Prof. Teodoro D. Cocca

NICHE MARKET STRATEGIES

9.15

Wealth management – more than just financial matter 
 What do wealthy clients care about?
 How can a company differentiate itself?
 Trends in social responsibility/philanthropy

L. Jack Staley, President of Stanford Group (Suisse) AG and head 

of the European region for Stanford Zurich, Zurich

9.45

The art of private wealth management at F. van 
Lanschot Bankiers – how one of the eldest private 
banks in the world differentiates itself from competition
 Overview and control of your wealth
 Boutique funds as an essential part of the investment 
portfolio

 How do we achieve absolute return?
 Recent developments in the Dutch wealth management 
market and the rise of the family office industry in the 
Netherlands, a banker’s response
Peter Verbaas, Managing Director international Private Banking, 

Van Lanschot Bankiers S.A., Utrecht

10.15  

Questions/discussion

10.30 

B re a k  ( c o f f e e  a n d  t e a )

11.00 

Keynote
Sustainability: niche or mega trend? 
 Successful companies and how carefully they handle 
resources and how quickly they adapt to environmental 
and social changes

 Growing interest in sustainable investments
 Sustainable investments – one of Bank Sarasin’s key 
competencies
Joachim H. Straehle, CEO Bank Sarasin & Cie AG, Basel

7th PRIVATE BANKING SUMMIT  |  Program

Wednesday, 3rd September 2008

For more information call +41–43–444 78 72
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Wednesday, 3rd September 2008

11.30

Focus on performance: What impact on the way 
private banks work?
 Better informed clients and increased competition from 
other financial centres put more pressure on Swiss 
private banks to deliver investments performance

 New focus on performance significantly changes the 
way banks manage their clients portfolios

 After long years of quantitative-based investment 
strategies, will we finally see a trend towards a more 
humanist style of portfolio management?

 A key issue: to avoid conflicts between the interests of the 
clients and the short term interests of the shareholders
Jean-Louis Lovisa, Executive Vice President, Head of Private 

Banking, Bank SYZ & CO AG, Zurich 

12.00  

A differentiated approach to achieve 
sustainable results

Anne-Marie de Weck, Managing Partner, 

Lombard Odier Darier Hentsch & Cie, Geneva

12.30  

Questions/discussion

12.45 

L u n c h

ERI Bancaire SA cordially invites you to the lunch

FAMILY OFFICE

14.15

Why wealthy families choose to have a family office
 Why the traditional private banking offer does not al-
ways fulfill nowadays needs of ultra high net worth

 How wealthy families want their assets to be managed
 New trends and the future in the family office offering

Dr. Thomas Baechtold, Executive Vice President, Pictet Family 

Office, Pictet & Cie., Zurich

14.45

Starting the philanthropy conversation with clients
 Common excuses for not talking about philanthropy
 Reasons for getting the philanthropy discussion going
 Giving the right advice

Mark Evans, Head of Family Business and 

Philanthropy, Coutts & Co, London

15.15

Questions/discussion

15.30

B re a k  ( c o f f e e  a n d  t e a )

INDUSTRY TRENDS

16.00 

Keynote
Wealth management: Industry trends and outlook
 Short- and long-term trends of the industry
 Client needs and alignment of service and product 
offering

 Successful wealth manager business models
Raoul Weil, Chairman and CEO Global Wealth 

Management & Business Banking, UBS, Zurich

16.30

Client acquisition via Internet
 Enable the client to select his relationship manager
 Matchmaking based on interpersonal liking
 Video portraits of relationship managers
 Innovative and effektive offshore marketing

Daniel Isler, Managing Partner, Switzerbank.com, Zurich

17.00

Questions/discussion

17.15 

Panel discussion
The future of private banking – a matter of trust

M o d e r a t i o n : 

Brigitte Strebel, Brigitte Strebel GmbH, Independent Financial 

Editor and Consultant, Wettswil

P a r t i c i p a n t s :

Dr. Leo Thomas Schrutt, Head of Wealth Management & 

Investments, Stanford Group (Suisse) AG, Zurich

Joachim H. Straehle

Peter Verbaas

18.00

S u m m a r y  a n d  c o n c l u s i o n  o f  t h e  s e c o n d 

c o n f e re n c e  d a y

Albert Reichmuth Inc invites you to a wine-tasting

7th PRIVATE BANKING SUMMIT  |  Program

www.private-banking-summit.com
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Thursday, 4th September 2008

Post-Conference Day 

TRUSTS
Switzerland ratified the Hague Trust Convention 

with an eye to the growing importance of the trust 
business. A large volume of assets belonging to trusts, 
or managed in the name of trusts, is held in Switzerland. 
Therefore, trusts play an important role in the private 
banking business, especially for family offices. More and 
more banks have their own trust departments. The post-
conference day is devoted to examining the relevance of 
trusts for family offices in Switzerland and the European 
context. Experts from countries representing a range of 
legislative approaches will speak and discuss the issues.

The legal recognition of trusts leads to greater legal 
security and clarity. But in Switzerland there are still some 
open questions, especially concerning the fiscal aspects. 
Another focus of the post-conference day will highlight 
the various consequences of different solutions. Explore 
practical examples of the successful strategies of family 
bankers and lawyers and exchange ideas with top executives.

Knowledge partner: 
STEP, Switzerland and Liechtenstein Branch
Baarerstrasse 75, CH-6300 Zug
phone: +41–41–727 05 27, fax: +41–41–727 05 21 

The Society of Trust and estate Practitioners (STEP) is 
the professional body for the trust and estate professions 
worldwide and currently has over 13’000 members and 
students.

STEP was founded in 1991 to meet the recognised need 
for a medium by which trust and estate practitioners 
could readily communicate with each other and at the 
same time be identified as a senior practitioners, highly 
qualified to provide advice in this specialised field. The 
clear need for such a body is reflected in the steadily 
growing membership and expanding number of juris-
dictions covered. The key to STEP’s success lies in its 
network of branches. All branches are run by voluntary 
committees and are responsible for their own educational 
and social activities. 

8.30

R e c e p t i o n  w i t h  c o f f e e ,  t e a  a n d  c ro i s s a n t s

D i s t r i b u t i o n  o f  c o n f e re n c e  d o c u m e n t a t i o n 

9.00 

Welcome and introduction of the conference theme 
Tim Urquhart, Chairman, STEP Switzerland and Liechtenstein 

Branch, Zurich

TRUST PLANNING

9.30

Trust planning for very wealthy clients
 Jigsaw of family governance such as constitutions, 
private trust companies and the avoidance of family 
disputes
Nicholas Jacob, Partner, Lawrence Graham LLP, London

10.00

Structuring trust portfolios from a private bank view
Konrad K. Haeuptli, CEO, HSBC Guyerzeller Trust 

Company AG, Zurich

10.30

Questions/discussion

10.45

B re a k  ( c o f f e e  a n d  t e a )

TRUSTS AND SWISS LAW

11.15

Trusts and Swiss law – understanding the impact 
of the Hague Convention
 Avoiding trust litigation from a (Swiss) civil law 
perspective

 Prenuptial agreements
 Divorce law issues effecting trusts
 Matrimonial property law issues
 Forced heirship issues
 Civil law rules against perpetuities

Dr. Nedim Peter Vogt, Partner and Head of Private Clients, 

Baer & Karrer, Zurich

7th PRIVATE BANKING SUMMIT  |  Program

For more information call +41–43–444 78 72
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Thursday, 4th September 2008

11.45

Taxation of trusts in Switzerland
 Trust as a tax entity
 The concept of taxation according to the SSK circular 
letter of August 22, 2007

 Irrevocable/revocable trust – the decisive issue
 The taxation of the irrevocable discretionary trust 
separates Switzerland
Dr. Hubertus Ludwig, Partner, VISCHER Attorneys at law, Basel

12.15

Questions/discussion

12.30

L u n c h

CONQUERING MARKETS

14.00

Terra incognita – trusts in Germany
 Conflicts between civil law and trusts
 Tax environment for trusts in Germany
 How to prepare for the worst

Dr. Daniel Lehmann, Associate, Shearman & Sterling LLP, 

Mannheim

14.30

Trusts in France
 The favorable treatment of trusts in the French courts
 The tax treatments of trusts vis-à-vis income tax, wealth 
tax and inheritance and gift tax

 In which circumstances is it appropriate to use a trust 
with French connections?
Jean-Marc Tirard, Partner, Tirard Naudin société d’avocats, Paris

15.00  

Questions/discussion

15.15 

B re a k  ( c o f f e e  a n d  t e a )

15.45

Trusts and the needs of families with Asian 
connections
 Planning issues and the use of trust in Asia
 Hong Kong and Singapore, and the latent trust needs 
of families

 Mobility planning and the special long term role of Asia
 Greater China: Understanding the differing needs of 
wealth owners in Hong Kong, China and Taiwan, and 
the role of trusts

 Strategic development of trust business from Asia 
connected wealth owners
Philip Marcovici, Partner, Baker & McKenzie, Zurich

16.15

Questions/discussion

16.30 

Panel discussion
Industry forecast – bright or cloudy?

M o d e r a t i o n : 

Tim Urquhart 

P a r t i c i p a n t s :

Konrad K. Haeuptli

Nicholas Jacob

Philip Marcovici

Jean-Marc Tirard

17.15

S u m m a r y  a n d  c o n c l u s i o n  o f  t h e  p o s t - c o n f e re n c e 

d a y,  f o l l o w e d  b y  a  n e t w o r k i n g  r e c e p t i o n

Renaissance Zurich hotel invites you to the reception at the 

conclusion of the post-conference day. Take advantage of the 

opportunity to compare experiences with speakers and delegates 

7th PRIVATE BANKING SUMMIT  |  Program

Beat Stampanoni 

(Head of sponsorship and exhibitions)

phone: +41–43–444 78 60

e-mail: beat.stampanoni@euroforum.ch

This conference also gives you the opportunity to present your company, 

products and services to an exclusive gathering of clients. For further infor-

mation on exhibition capacity, target-group analysis and the development 

of a tailored sponsorship plan please contact:

Sponsorship and exhibitions

www.private-banking-summit.com
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Main Sponsor

Co Sponsor

B-Source is a Swiss Business Process and IT Operations Service provider for national 

and international banks in private banking & wealth management. The company 

provides Business Process Outsourcing (BPO) and IT Outsourcing (ITO) services to 

clients in Switzerland, France, Monaco, Malta, UK and Singapore, with modular 

services that comply with the Swiss and European legal regulations. The services 

offered are ISO9001 and ISO/IEC 27001:2005 certified and the company is SAS70 

Level II audit report compliant. B-Source partners with Avaloq and the Competence 

Center Sourcing of the University of St. Gallen. The company employs about 500 

people in its offices and data centers of Lugano, Nyon, St.Gallen and Zurich. 

MSR Consulting is specialised on management consulting, market research and im-

plementation at banks and insurance companies as well as automotive manufacturers, 

industrial businesses and publishing companies. The MSR-Approach is distinguished 

by the combination of market research, customer satisfaction surveys and customer 

value analyses with the conception and implementation of measures, in particular in 

Sales and Service. Various research results in Private Banking show that customer 

delight is the key driver for loyalty, share of wallet and recommendation behaviour.

ERI is a major software supplier to the Retail, Private, Commercial and Universal 

Banking sectors. Its OLYMPIC Banking System has full STP capability from 

Front office through to the Middle and Back-office. Worldwide, over 280 clients 

in more than 35 countries place their trust in OLYMPIC Banking System and ERI 

Bancaire. With more than 530 employees worldwide, we are the ideal partner for 

modern banking practices in financial institutions.

HP has a rich heritage in the financial services industry that spans more than 

three decades and is reflected in a significant presence in all the top 200 banks, 

all the top 50 brokerages and all 100 of the world’s major stock and commodity 

exchanges. With the power of its portfolio and its deep industry domain knowledge 

in each industry segment, HP helps financial institutions reduce IT cost, and at the 

same time, build an efficient, agile IT resource for the future. HP Services delivers 

technology consulting and integration services to create and deploy solutions rapidly 

and effectively.

Albert Reichmuth Inc. is a passionate, candid and long-established family-

owned retail wine company in the heart of Zurich. We are devoted to high quality 

wines in all price ranges with a focus on the traditional producing regions of France 

(Bordeaux, Burgundy, Rhone, southern France), Spain and Italy. Those who produce 

wine and those who enjoy it deserve attention and respect. At Albert Reichmuth Inc. 

you can take this for granted.

Host of the lunches

B-Source SA, via Rinaldo Simen 14,

P.O.BOX 4648, CH-6904 Lugano

phone: +41–58–806 50 00

fax: +41–58–806 50 01

web: www.b-source.ch

Contact: Chiara Ciceri, 

Marketing & Communications Manager

e-mail: chiara.ciceri@b-source.ch

MSR Consulting

Bonner Strasse 211, DE-50968 Cologne

phone: +49–221–489 28 17

web: www.MSR.de

Contact: Michael Kullmann, Partner

e-mail: Michael.Kullmann@MSR.de

ERI BANCAIRE S.A.

Genferstrasse 2, CH-8002 Zurich

web: www.eri.ch

Contact: Marcel Schlagenhauf, Sales Manager

phone: +41–44–204 93 25

fax: +41–44–204 93 01

e-mail: maschlagenhauf@zrh.eri.ch

Hewlett-Packard (Schweiz) GmbH 

Ueberlandstrasse 1, CH-8600 Duebendorf 

web: www.hp.com/ch

Contact: Reto Dorigo, 

Director Financial Services Industry

phone: +41–58–444 52 64

e-mail: reto.dorigo@hp.com

Albert Reichmuth Inc

Stauffacherstrasse 145a

P.O. Box, CH-8026 Zurich

phone: +41–44–248 35 35

fax: +41–44–248 35 00

e-mail: info@reichmuth.ch

web: www.reichmuth.ch

Contact: Adrian Lüthi, CEO

e-mail: adrian.luethi@reichmuth.ch

For more information call +41–43–444 78 72

Host of the gala dinner

Sponsor wine-tasting
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finnova AG Bankware is a leading Swiss developer of banking software with 

its headquarters in Lenzburg. The company can look back on more than 30  years 

experience in the production of modern IT solutions for the financial industry. 

Finnova is currently the most innovative modular total bank solution for full-service 

and private banks. Finnova – complete modular bankware.

New Star’s primary objective is to provide investors with superior investment 

returns across equities, bonds and commercial property. Since our foundation 

in 2000, New Star has become established as a leading brand in the fund manage-

ment industry as well as a significant manager of institutional funds and alternative 

investments.

Odyssey is an industry leader in the provision of private wealth and asset 

management solutions. Odyssey provides a comprehensive range of components 

for portfolio management, client relationship management, advisory, compliance, 

risk, and analytics – deployed on a single scalable platform facilitating the enter-

prise-wide implementation of solutions and data management. More than 240 

financial institutions in 30 countries have chosen Odyssey's solutions.

Profidata Group is an independent Swiss software house with a strong 

financial base. It pursues a long term investment strategy for its core products 

XENTIS and e-AMIS. XENTIS is a modern, proven investment management and 

fund accounting solution setting new industry standards in respect of flexibility. 

e-AMIS is a leading portfolio management solution for both portfolio and 

relationship managers. Both solutions offer comprehensive functionality and 

are exclusively developed at the headquarters in Urdorf near Zurich. More than 

70 financial institutions in 6 countries are served from Urdorf and from offices in 

Frankfurt, Saarbrucken and Luxembourg. 

Exhibitors

finnova AG Bankware

Sägestrasse 22, CH-5600 Lenzburg  

e-mail: info@finnova.ch, web: www.finnova.ch

Contact: Christoph Erb, 

Head of Customer Care (CCO)

Member of the Executive Management 

phone: +41–62–886 47 47

fax: +41–62–886 48 88

e-mail: christoph.erb@finnova.ch

New Star Asset Management

Stampfenbachstrasse 7, CH-8001 Zurich 

phone: +41–44–287 38 00

fax: +41–44–287 38 01

web: www.newstaram.com

Contact: André Haubensack, Regional Director

pohne: +41–44–287 38 05

fax: +41–44–287 38 01

e-mail: ahaubensack@newstaram.com

Odyssey Financial Technologies 

Chemin du Viaduc 1

Case Postale 144

CH-1000 Lausanne 16

web: www.odyssey-group.com

Contact: Thierry Divenot, 

General Manager, Southern Europe

phone: +41–21–310 00 00

PROFIDATA AG

In der Luberzen 40, CH-8902 Urdorf

phone: +41–44–736 47 47

fax: +41–44–736 47 07

e-mail: info@profidatagroup.com

web: www.profidatagroup.com

Contact: Erwin Erb, Sales Director

www.private-banking-summit.com
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Exhibitor

SimCorp develops and globally markets SimCorp DIMENSION, the integrated 

investment management system. More than 160 clients in 15 countries, from rela-

tively small organisations to some of the world’s largest, are using the capabilities 

of SIMCORP DIMENSION which provides efficient, transparent and flexible support 

for the entire Investment Management process, this from Order-Management, Port-

folio- and Risk-Management up to the integrated Funds-Accounting. Headquartered 

in Denmark, SimCorp as a quoted company is represented in 10 countries and has 

approx. 800 employees.

Private Banking The magazine for banking professionals, as well as their clients 

in the french speaking part of Switzerland , delivers well-founded information on 

the different strategies and broadth of offers of the swiss private banking industry. 

Interviews with leading bankers, in-depth investment information and financial Plan-

ning support topics underline the premium character of Private Banking. A truly uni-

que goal of Private banking is to shed light on the ever changing financial products 

market, in order to offer its readers with the most up-to-date information regarding 

assett management and financial planning. 

Schweizer Bank The Swiss magazine for banking professionals offers back-

ground information on current trends and industry highlights, innovative problem-

solving strategies for current challenges and elaborates on the strategies which 

leading players from the financial industry have chosen to follow. «Schweizer Bank» 

informs its readers about the changes within the financial industry in a competent 

and future-oriented way. The magazine is intended to be an educational tool for the 

politically, economically and technologically highly exposed financial industry.

Founded in 1983 and based in Brussels, The Wall Street Journal Europe 

forms part of the world's leading business news franchise published by Dow Jones 

& Company, which also includes The Wall Street Journal, The Wall Street Journal Asia 

and The Wall Street Journal Online at WSJ.com, the largest paid subscription news 

site on the Web. Together, these publications have a paid circulation of 2.7 million, 

providing business leaders around the world with unsurpassed coverage of global 

business news, and drawing on an unrivalled network of nearly 1900 news staff.

SimCorp Schweiz AG

Stampfenbachstrasse 131, CH-8006 Zurich

phone: +41–44–360 59 00

fax: +41–44–360 59 01

e-mail: info@simcorp.com

web: www.simcorp.com

Contacts: Piero Visani, Managing Director

e-mail: piero.visani@simcorp.com

Peter Klein, Head of Presales/Product-Mgmt

e-mail: peter.klein@simcorp.com

Private Banking 

Foerrlibuckstrasse 70, CH-8021 Zurich 

Contact: Christian Santa, 

Head of Advertising Sales 

Phone: +41–43–444 58 71 

e-mail: christian.santa@axelspringer.ch

Schweizer Bank 

Foerrlibuckstrasse 70, CH-8021 Zurich 

Contact: Christian Santa, 

Head of Advertising Sales 

Phone: +41–43–444 58 71 

e-mail: christian.santa@axelspringer.ch

The Wall Street Journal Europe 

Boulevard Brand Whitlock 87 

B-1200 Brussels

Contact: Ross Melzer, 

Corporate Development

phone: +32–2–741 12 51 

fax: +32–2–732 11 02 

e-mail: ross.melzer@dowjones.com 

web: www.dowjones.com and www.wsj.com 

Presented by

For more information call +41–43–444 78 72
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HOW TO REGISTER
fax:  +41–43–444 78 79
e-mail:  anmeldungch@euroforum.com
internet:  www.private-banking-summit.com
postal:     EUROFORUM Handelszeitung Konferenz AG
 P.O. Box/Foerrlibuckstrasse 70, CH-8021 Zurich

ADDRESS CHANGES 
phone: +41–43–444 78 70, fax: +41–43–444 78 80
e-mail: infoch@euroforum.com

QUESTIONS / CONTACT
Stéphanie Reimann (project coordinator), phone +41–43–444 78 72
Barbara Kuehne (project manager), phone +41–43–444 78 74
e-mail: stephanie.reimann@euroforum.ch

 

  Yes, I wish to participate in the PRIVATE BANKING SUMMIT and in the post-conference day TRUSTS 

from 2nd to 4th September 2008. CHF 3'650 p. p. (approx. EUR 2'267), plus VAT  [P5100329M013]
 

  Yes, I wish to participate in the PRIVATE BANKING SUMMIT from 2nd to 3rd September 2008. CHF 2'790 p. p. (approx. EUR 1'733), plus VAT [P5100329M012]
 

  Yes, I wish to participate in the post-conference day TRUSTS on 4th September 2008. CHF 1'750 p. p. (approx. EUR 1'087), plus VAT  [P5100329M300]
 

  Yes, I wish to participate in the GALA DINNER at “The Dolder Grand Hotel” on 2nd September 2008. (exclusively for participants of the Private Banking Summit)
 

 I will not participate. Kindly send the conference documentation to the following address. Cost: CHF 590 plus VAT [P5100329M700]
 

 I am interested in exhibition and sponsorship opportunities.
 

 Please change my address as shown.

DATE AND PLACE
2nd to 4th September 2008

Renaissance Zurich Hotel, Zurich-Glattpark 

Thurgauerstrasse 101, CH-8152 Zurich-Glattpark

phone: +41–44–874 50 00, fax: +41–44–874 50 01

HOTEL ACCOMMODATION
A limited number of rooms are available at the Renaissance Zurich Hotel. Please contact 
the hotel directly to make your reservation, stating that you will attend the “PRIVATE 
BANKING SUMMIT”.

CONDITIONS OF PARTICIPATION
The conference fee per person is payable upon receipt of the invoice. This fee includes 
conference documentation, lunches and tea/coffee. You will be sent a confirmation slip and 
invoice upon receipt of your registration. Registrations can be cancelled (in writing) without 
penalty up to 14 days before the event. For cancellation after this date half the conference 
fee will be reimbursed. The full fee will be due if participants do not attend the conference, 
or cancel on the conference date. The registered participant may of course send a substitute. 
The organizers reserve the right to amend the program of events if necessary. 

CONCEPTION AND ORGANISATION
EUROFORUM Switzerland facilitates the exchange of high-value business information, 
content and networking opportunities amongst decision makers in various industries, 
governmental organisations and academic institutions by providing dedicated platforms, 
such as premium conferences and seminars.

name-1:

position:

department:

name-2:

position:

department:

company:

contact:

address: 

phone: fax:

e-mail:

number of employees

up to 20 21–50 51–100 101–250 251–500 501–1000 1001–5000 over 5000
 -     - 

FAX TO THE ATTN. STÉPHANIE REIMANN: +41–43–444 78 79

invoice to (name):

department:

address:

date, signature:

Credit Card Payment

Please charge my credit card     AMERICAN EXPRESS     Master Card    VISA

Payment must be received before the event in order to secure your place.

Card holder´s name

Signature Date

Card billing address

Contact phone no. for holder

Expiry dateCard no
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